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NO STONE

Selling your home is much more
than having a sign on the lawn, an ad in
the paper and a listing in the MLS (multi-
ple listing service).

To get the best price for your house,
you should leave no stone unturned. The
more showings you have to qualified
purchasers, the greater the likelihood you
will get the highest selling price, possibly
even multiple offers.

Knowing how to work the offer and
close the deal are extremely important in
the negotiating process. It takes years of
experience in the real estate business and
numerous accepted transactions. This is

what has given Linda Shutt a wealth of
expertise and knowledge of successful
closing techniques.

Linda has a proven, extensive mar-
keting package that she would be
happy to review with you, without any
obligation. She looks forward to hearing
from you. 3

m  Linda Shutt bas more than 15 years
experience in the real estate market and is
in the top 1% of sales agents in North
America. She can be contacted at Royal
LePage Real Estate Service Ltd., Jobnston
and Daniel div., 416-489-2121.



